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INE ART AND ANTIQUES COLLECTORS IN
California seem to have reached critical mass-at
least in the opinion of many dealers and fair orga-
nizers. Four fine art or antiques fairs are being
held this fall, three ofwhich are this month
alone, with two of them-the old and established

San Francisco Antiques Show and the new Beverly Hills
International Art and Antique Fair-on the same weekend.

The San Francisco Antiques Show has dominated the scene for
17 years, with almost half of the participating dealers from
California, as well as "good, high-end" dealers from the U.S. and
Europe, according to Toby Rose, cofounder and organizer ofthe
show. Some 67 dealers are expected to attend this year's fair at
the Fort Mason Center from October 29 through 31, including
silver dealer Argentum and American and Impressionist paint-
ings dealer Montgomery Gallery, both from San Francisco, along
with L.A.'s R. M. Barokh Antiques, the 17th- and 18th-
century Italian furniture specialist, and Richard Gould Antiques,
which is offering Chinese export porcelain and 1Sth-century
English furniture. Other U.S. dealers include Chicago-based Rita
Bucheit, who is bringing Biedermeier furniture; NewYork's
Kentshire Galleries, offering English furniture; and Santa Fe's

Joshua Baer & Company, with Native American art. New
exhibitors this year include NewYork's L'Antiquaire & The
Connoisseur, with 15th- to 18th-century European objets d'art;
LA.'s Chinese antiquities dealer Marc Richards and Chicago jew-
elry dealer Johnson Antiques.

Last year's fair, which drew some
8,000 people, made a record $12 mil-
lion in sa1es, according to Rose,

including the most expensive piece

rather laclduster $6 million. Talk among dealers was that LA.
high society came to look (especially on opening night), not to buy.

Now there's a new kid on the block. The Beverly Hills
International Art and Antique Fair, organized by David and Lee

Ann Lester, debuts this month. The fair competes for some of the
same collectors who attended the LA. fair in the spring, but espe-

cially for those who are attending the San Francisco fair, since the
Lesters' event runs from October 30 through November 3, overlap
ping the weekend traditionally reserved for its San Francisco
predecessor. But David Lester, whose Palm Beach International
Art and Antique Fair debuted last winter (a critical success, it
earned a reported $45 million in sales), insists there is plenty of
room in the market for two antiques fairs on the same weekend
in one state. "Ifyou are a collector fiom Denver or Dallas," he
says, !'you have two good reasons to come to California for the
weekend. Together, you have a choice ofsome 120 dealers."

However, LA. interior decorator Thomas M. Beeton, whose
posh client list includes film producer Steve Tisch, regularly
attends the San Francisco Antiques Show and worries about
being able to attend both fairs. "I think it's a mistake, jamming
it al1 together," he says. 'A great deal ofbusiness is done the
first two days in San Francisco. We will be there with at least
two clients. I can barely be back in LA. on Friday for different
clients or even the same people." He predicts, "If the new show
is successful, the dealers will be quite torn. These dealers are
competing for those high-sport, big-game clients."

The Lesters are hoping to lure
dealers with a glitzier show and a

glamorous preview party October
29, which benefits the Huntington
Library in San Marino. "We have a

Busy Season
ever sold at the show-a Greene and Greene cabinet sold by San

Francisco Arts & Crafts dealer Isak Lindenauer for $800,000. Such
prices are not typical for the fair, though. "We get people fiom a1l

over the country, but the base ofcollectors is haute San
Francisco," says Rose, adding, "I'm not trying to arrange a show
around the crowd I think I want. I'm trying to arrange a show
around the crowd that's here. Ifpeople are buying things that cost
hundreds ofthousands ofdollars, they go to NewYork or Europe."

Seeing the opportunity for another California antiques fair,
four years ago the Antique Dealers Association of California asked
promoters Caskey & Lees, organizers of 10 international art and
antiques shows around the country, to manage a spring fair in
LA. "We are talking about a state of 30 million people," says Bill
Caskey, "so there is room for more than one antiques show." The
Los Angeles Antiques Show, held this year from May 1 through 3,

was promoted in large part by Northern California dealers
attempting to reach out to new clients in the south. Booths at
both the San Francisco and LA. fairs run between $1,500 and
$3,500, and while the San Francisco show is not vetted, the LA.
show is-by Argentum's Michael Weller, who heads the vetting
committee for NewYork's WinterAntiques Show.

The LA. show hosts a wider range ofworks than its counterpart
in San Francisco, with high-end English and French furniture,
European and American painting from the 18th to the 20th cen-
turies, Arts & Crafts furniture and Art Deco as well as Asian,
American Indian and folk art, all on display in a renovated airplane
hangar at the Santa Monica airport. About halfofthe 66 dealers
this spring came from out ofstate or Europe, but sales totaled a

salon atmosphere, with caviar bars, string quartets, a gourmet
restaurant," says David Lester, adding that he hopes the show
will draw some 20,000 visitors. Of course, the new fair is not for
everyone. According to Rose, "The Lesters' show would not fly [in
San Franciscol. It's too high end. We have high-end things but
also the middle ground."

More than one dealer wonders whether the Beverly Hills show
might be too high end for LA as well: the fair is being held in a
threestory tent fitted with hardwood floors, boiseries, draperies,
sconces and chandeliers, where booths cost between $2S,000 and
$50,000. (And in a city where location is everything, the tent is
being erected in the parking lot of the Robinsons-May department
store, a few blocks away from Rodeo Drive.) "Historically, the West
Coast has offered low-budget fairs that are inexpensive for dealers

to do," explains David Lester. "There was an argument that you
could only sell multimilliondollar art in the NewYork antique
shows. But the more affluent collectors will attend and buy if the
fair is collector-fhiendly." He adds, "The only way you can over-

come the notion that people have to buy in NewYork or London is

to have a show that is consistently equal in quality to those fairs.
You can't mix quality. That is the problem with the existing fairs."

Lester won't name names, but he says some high-end dealers
were dissatisfied with the spring lA. Antiques Show. "The deal-
ers are my clients, and they didn't do well at the L.A. Antiques
Show. Going there on a Sunday afternoon was like a trip to the
Gap," he says. Among other things, dealers have complained that
this spring's fair was reduced to three days and that there was

insufficient advertising. Notes Collier Gwin of San Francisco >
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Continental fu rniture dealer Foster-Gwin,
"They've done a lot of things right but it
still needs to be fine-tuned."

Most of the dealers coming to the
Beverly Hills fair are ftom abroad, includ-
ing such established names as Philippe
Cazeau &-[acques de la Bdraudidre and
Herv6 Odermatt from Paris, and Britain's
Peter Finer, an arms and armor specialist
from Shipston-on-Stour. "These are interna-
tional, world-class exhibitors on a par with
the NewYork and London shows," says

David Lester. "For every dealer we've
accepted, we've refused three."

Is Lester targeting the overnight
millionaires born of the West Coast's enter-
tainment and computer industries? "There

is an old saying that nouveau riche is
better than no riche at all," he responds.

In addition to the burgeoning number of
antiques shows, California is also home to
two fairs devoted exclusively to fine art:
the San Francisco International Art
Exposition, which debuts this year from
October 2 through 4 at the Fort Mason
Center, and the Los Angeles Art Show,

which ran from September 11 through 13

at UCLA. (Organized by the Fine Art Dealers
Association and now in its fourth year, the
Los Angeles Art Show included LA. gal-

leries George Stern and William Karges Fine
Art as well as NewYork's Hirschl & Adler and
the Spanierman Gallery. Booth prices ranged
fiom $6,000 to $9,000, with some 51 dealers
participating, up from 38 at lastyear's show)

The new International Art Exposition is

organized by Thomas Blackman, who has

successfully run Art Chicago for 12 years.

Blackman, who calls California "an open
playrng field," says his show "will appeal to
collectors in the western halfofthe coun-
try, rather than Chicago or NewYork." The

show favors contemporary art, and the 100

participating dealers (who pay about
$3,500 per booth) include NewYork's
Thomas Healy, Chicago's Richard Gray and

LA.'s Angles Gallery as well as 10

European dealers, among them London's
Michael Hue-Williams, Bernard Jacobson
and Jay Joplingffiite Cube and Paris's

Ghislaine Hussenot. "We wanted a strong
international presence, not a regional
event," says Blackman.

But one might ask: can California sus-

tain all of these fairs? Among the dealers

who are most optimistic is Peter M.
Fairbanks of San Francisco's Montgomery
Ga11ery who has decided to take booths at
both art fairs as well as all three ofthe
antiques fairs. "I think," he says, "there is a

new gold rush going on."
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